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About Alibaba.com
The leading B2B e-commerce platform for global trading
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About Alibaba.com

20+
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18

40m+

200,000+ 40

5,900
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Active buyers

Suppliers
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Languages supported

Years of industry
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Products

WE FOCUS ON 
GLOBAL TRADE FOR
MORE THAN 20 YEARS.



Top supplying categories and countries

Rank Market Rank Market

1 United States 11 Japan

2 United Kingdom 12 Cambodia

3 Canada 13 Russia 

4 Australia 14 Saudi Arabia

5 Mexico 15 Nigeria

6 Germany 16 Peru

7 Netherlands 17 Italy

8 Philippines 18 Thailand

9 France 19 Singapore

10 South Korea 20 Spain

Top buying countries & regions

Global buy, global sell 

Source: Alibaba.com data, 2022



Who we exist for?

Online Business Owner

THEY ARE INTELLIGENT, ASPIRING, 
AND INDEPENDENT THINKERS 
WHO ARE ALWAYS INTERESTED IN LEARNING NEW THINGS.



Sourcing Challenges 
in DE



Sourcing professionally has become more challenging

A good third of German SMEs believe that 
they will have to accept financial losses due 

to inflation.
(RND, 2023)

Inflation

Optimism is falling among German 
Mittelstand leaders, with nearly six in ten 

(59%) expecting a recession in 2023 
(J.P. Morgan)

Looming recession

66% of all German companies consider 
themselves to be lagging behind in the shift 
towards Industries 4.0 or have already been 

left behind. (Bitkom)

Insufficient Digitization

German SMEs 
are facing a set 
of unprecedent 
challenges



We cannot change the headwinds – but we can set sails differently 

German SMEs global online market 
place spending is 18%.; 73% of offline 

& domestic buyers expressed 
willingness to increase online 

procurement. 
(Alibaba.com x Kantar 

<2022 German 2B Brand Research>)

Digital Sourcing

Global shipping cost returns to pre-
pandemic levels. Running long-

distance and short-distance 
procurement in parallel results in 

improved delivery reliability, 
increased supply chain management 

flexibility, and lower overall costs.
(Economist )

Dynamic Supply 
Chains

More companies are focusing on 
initiatives like cost-optimization to 
identify and minimize sources of 
spending. They will be looking to 
optimize their supply chains by 

identifying those service providers 
that can offer the best pricing 

（Economist）

Cost Optimization



The ways we can help you overcome

01 02 03Digitization
of processes

Lower
Costs

Secure 
trading



A variety of solutions to simplify and digitize processes



Seasonal promotion events and financial support to control your costs

Interest-free deferred payments. 

Businesses can unlock up to US $50,000 in 
interest-free credit* for their orders through 
Payment Terms: 30/60 Days on Alibaba.com. 

(* Terms and conditions apply)

Financial Support

&



Online global trade needs to be safe and secure

Supplier Verification1P Assurance Payment Methods

Assurance included when paying 
via Alibaba.com.

Supplier verification through 
independent 3P provider.

A variety of safe and cheap 
payment methods on many 

currencies.

• Payment terms: 30/60 days
• Buy now, pay later

• On-time delivery guarantee
• Local Stock

• Easy Return
• Local Service



Beauty & Personal Care 
Trends



Overview- Beauty market Trends



Beauty and Personal Care – Categories



Beauty and Personal Care – Sustainability



Position of the Beauty 
Industry on Alibaba.com

Position of the beauty industry on Alibaba.com

Beauty in-service GGS Performance
With pretty good UV , Inquiry average and Penetration 

of star supplier 

Main buying country distribution

US
25.93%

Canada

AU

UK
3.31%

FR
2.79%

Market
Capacity

Mega-size 
marketNumber of business 

opportunities on 
Alibaba.com is 
extremely high

The number of annual 
business opportunities 

(Sum of inquires and orders) 
is over 100K

Market
Supply

Extremely under-supply market

Demand is extremely 
higher than supply on 

Alibaba.com 

The ratio of buyers to 
sellers ranges from 8 and 

32 in current year
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Food & Beverage

Beauty industry position on 
Alibaba.com

Market overview

GGS num

1084

Inquiry

Average

236K/moth

Global beauty industry buyers

38k/ Avrg month

Star Supplier%

62.3%

RFQ

6,800+ 

In a week



International Sellers on 
Alibaba.com



The Scottish Edinburgh Natural Skincare Company on Alibaba.com

• Signed in 2022 after first meeting 
• Onboarding process -go live in 12 

days
• Supported by our Channel Partner UK



The Italian Gyada Cosmetics on Alibaba.com



05
Sourcing on the Italian 
Pavilion: examples of local 
brands



Italian Pavilion - First Edition Results 

ADV ONLINE

Countries

20,6M
IMPRESSIONS

190+

117k
UNIQUE 
BUYERS

1000+
companies
admitted

900
+

companies 
live

39,7
k

Products 
uploaded

29,5k
inquiries
riceived

https://sale.alibaba.com/p/dzwtwaqf6/index.html?spm=a276o.italy.banners.1.2d7a402br9DYCD&wx_screen_direc=portrait&wx_navbar_transparent=true&path=/p/d40je4owz/index.html&ncms_spm=a27aq.22562547&prefetchKey=met


Italian companies on the Italian Pavilion  

ITALIAN REGIONS 
REPRESENTED 

100%

ITALIAN PRODUCTS 
ONLINE 

+57%

ITALIAN SELLERS 
ON ALIBABA.COM

+112%

BUYERS INTERESTED IN 
ITALIAN PRODUCTS 

+556%
Source: Alibaba.com internal data. 

CLICK ON ITALIAN 
PRODUCTS

+363%



International success cases on Alibaba.com

MI-NY

• Since 2years on Alibaba.com 
• Export activities cdone with Germany, Australia, UK, 

Saudi Arabia

• Works with USA and Singapore
• First order with USA  buyer closed after less thn 12 

months in the platform

Jo Maison Jo Arganiae

• Using Alibaba.com since 2years and closing deals 
in an integrated omnichannel manner attracting 
buyers in the platform and placing orders via 
official website



Meet us at beauty 
Düsseldorf

31.03. – 02.04

Hall 10 / A50

Join our webinar 
on beauty

18.04.

On Alibaba.com


	Folie 1
	Folie 2
	Folie 3
	Folie 4
	Folie 5
	Folie 6
	Folie 7
	Folie 8
	Folie 9
	Folie 10
	Folie 11
	Folie 12
	Folie 13
	Folie 14
	Folie 15
	Folie 16
	Folie 17
	Folie 18
	Folie 20
	Folie 21
	Folie 22
	Folie 23
	Folie 24
	Folie 25
	Folie 26
	Folie 27
	Folie 28

